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Leaders Coaching Guide

Use this coaching guide as a tool to help your agents win more listings and boost buyer’s
confidence. Shifting the paradigm is critical to navigating the new rules of real estate.  

Simply switch out the responses for the buyer and seller and insert responses to ignite
the power within your agent’s dialogue. Remember to align your processes and systems
to facilitate and sustain relationships before, during and after the sale.  

Connect with Tracy@Leadersrewired.com for more tools to develop your greatest asset, your people. 


